
What is RevOps?
Revenue Operations (RevOps) drives full-funnel 
accountability through the alignment of Marketing, 
Sales, and Service across your organization.

When properly implemented, it helps an organization 
rewrite internal operations, improve client acquisition, 
facilitate customer loyalty, and establish a culture 
focused on driving revenue.

Our approach
We base our approach to RevOps on process, platform, 
and people.

PROCESS
The right processes must be in place to collaborate. We work with 
you to get clarity between your teams, then document the processes 
so who is responsible for what is clear, repeatable, and scalable.

PLATFORM
Having accurate information is vital. You can use our sales tech stack 
or we can use and help manage yours. Either way you need to have a  
single source of truth.

PEOPLE
People bring the process and platform to life. Our employees can 
augment your team by filling specific roles like integration and 
reporting, or we can provide a team to help manage everything.

RevOps as a Service
Maximize your organization’s revenue potential 
with full-funnel accountability.

Getting started. Contact us for service and pricing options, whether a short-term 
intensive assignment, or steady delivery for six months or more.

206-487-1944 I getraas.com RevOps as a Service


